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Host of “You’re Going To Be Great At
This!” podcast

President-Surf Financial Brokers

Chris has over 35 years of sales experience and his
podcast helps sales professionals, entrepreneurs, small

business owner and other self-employed individuals grow
their businesses.

TURN YOUR NETWORKING INTO A REVENUE
STREAM 

Learn to implement a structured method
for staying top-of-mind with new contacts
without appearing transactional or pushy.

Closing Without the Cringe: Sales Skills for
Non-Sales People

 How to use sales techniques in everyday
situations.

THRIVING ON REJECTION
 Master Chris’s "laugh and learn"

techniques to neutralize the stress of
rejection and keep your team engaged

until the close of the deal.

ChrisCastanes.com
castanes@gmail .com

Chris’s humorous approach to sales make him a great choice as a meeting opener, keynote
speaker, contributing panelist or last-day speaker, when you want people to stay until the end

of your conference. His audiences leave able to use practical ideas immediately.

Author of

“Chris takes a dry topic like
sales and keeps the room

engaged through anecdotes,
humor and sharing his

experiences." -Fred Kane,
Director of IIOT and E-

Commerce, Monroe Fluid
Technology

Ready to energize your next event? 
Visit ChrisCastanes.com to check availability for 2026!

https://chriscastanes.com/
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